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OVERVIEW  

ULTA: NASDAQ 

  Currently trading at a price of $258.20 and within a 52-week range of $124.05 – $304.65. 

Ulta has a market cap of $14.953B and a forward P/E of 44.73. Following a beta against SPX 

of 1.41.  

 

 

Company Overview 

  Ulta founded in 1990 is a beauty retailer of cosmetics, fragrance, skin care and hair care 

products. They operate though their retail stores which have several different services 

including salon services as well as makeup counters and ecommerce. Ulta is currently the 

largest U.S beauty retailer and they carry over 25000 products from more than 500 well 

established and emerging beauty brands.  
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Investment Thesis 

 With the pandemic taking a strong hit to Ulta’s past business model we believe 

management has been able to adapt and come out stronger than ever. With a large uptick 

in ecommerce which has been sustained even as stores have entirely opened back up and 

room to drive growth against the competition as many department stores have faced larger 

issues. They offer a strong portfolio of product at varying price points which allows them to 

be the largest U.S retailed and create their unique omnichannel customer experience.  

 

Growth Catalysts 

 ▪ Continued ecommerce growth and use after posting triple digit gains already and 

converting members to this model 

▪ Expansion of partnerships to be in large retailers beyond just Ulta such as the 

recent partnership with Target 

▪ All stores now reopened which allows them to phase back in their core business 

model and bring back in store services 

▪ Strong capital expenditure plans and investments into new stores, supply chain and 

overall store improvements  

 

Risks 

 ▪ In store salons could lose contributory value and appeal which would take a major 

hit to the services and overall margins 

▪ High competition within the industry from big players who are owned by large 

companies such as Sephora with LVMH 

▪ Market share encroachment from boutique and private label beauty products that 

hold portion of the market as an aggregate 

▪ COVID resurgence could lead to shutting down of stores again  
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Comparable Companies Analysis 

 

 

 

 

 

 

 

 

 

 

 

 

Discounted Cash Flow Analysis                                     

  

 

   

Blended Price Target 


